ever, which influence the Wall Street market cannot always be foreseen by the closest observation, nor estimated by the shrewdest judgment. At the time when Harriman began selling Delaware & Hudson stock short, John Jacob Astor, a much wealthier and more powerful man, happened to want as much of it as he could get, and the shares, instead of falling in price, as Harriman expected, rose steadily under the active demand for them by Astor's brokers, until the short seller was finally obliged to cover at a heavy loss. In this series of transactions a large part of the profit that Harpman had made out of the "slump" in the anthracite stocks was swept away. His commission business, however, continued to be profitable and in the long run his losses were more than counterbalanced by his gains. About this time he gave his friend, James B. Livingston, an interest in the business and the name of the firm became "E. H. Harriman & Co."
During the first five years of his experience as a broker, Harriman not only gained the confidence and support of many men who were then prominent in Wall Street, but made warm personal friends in the higher social circles of the city. Among such friends were Stuyvesant Fish, James B. Livingston, August Belniont, Jr., William Bayard Cutting, R. Fulton Cutting, Dr. E. L. Trudeau (of Saranac Lake